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PECTPYKTYPU3ALIA PUHKY CRM-CUCTEM B YKPAIHI
AK YAHHUK UN®POBOI TPAHC®OPMALUITI BIBHECY

Y poboTi npoaHanisoBaHO TEOPETMYHI MigXoaM Ta NPaKTWYHI acnekTh 3acTOCYBaHHS CUCTEM YNpaBniHHS B3a-
€eMoBigHOCUHaMu 3 knieHtamu (CRM) nig BNAnBOM Cy4acHUX MakpOeKOHOMIYHMX BMKMUKIB. [JoBeAeHO cTpateriyHy
OOLINbHICTb Mirpauii ykpaiHCbKUX NigNPUEMCTB Ha BITYU3HSIHI NPOrpamMHi pilleHHs, WO A03BONSAE 3HU3UTK onepaLlin-
Hi 3arpo3u, 3MiLLHUTW KOHKYPEHTHI MO3uLii Ha pUHKY, rapaHTyBaTu 6e3neky KOMepLiiHOi iHcbopmaLii Ta nigTpumaTy
cTabinbHicTb Bi3HeCy Mig Yyac TpUBanUX 30BHILLHIX Kpu3. Ha OCHOBI KOMNIEKCHOIO MOPIBHAHHA KOMEPLINHUX | (hyHK-
LiOHamnbHMX XapaKTepUCTVK OOCHIAKEHO LWicTb nonynapHux ykpaiHcekmx CRM-npogykTie: KeyCRM, SalesDrive,
LP-CRM, Sitniks CRM, Uspacy CRM Ta KeepinCRM. 3aBasku LbOMy BM3HAYEHO iXHi apXiTEKTypHi 0cOBNMBOCTI,
LiiHOBY MOMiTKKY, 6a30Bi TEXHOMOTii Ta PUHKOBE MO3WLIOHYBaHHSI B MeXax HaLioHaNbHOro NignpuemMHULBKOro ce-
pegoBuwa. KoHCTaToBaHO, WO BNPOBAKEHHST YKpaiHCbKNX XxMapHUx CRM-nnatdopm € HeBig éMHOK YacTUMHO
CUCTEMHOI adimxutanisauii cyqacHoro bisHecy, sika 3abe3nedye cuHepreTu4HUiA edheKT Ans 3aranbHOi CTPYKTYpU Me-
HeIXMEHTY opraHisauii.

KntovoBi cnoBa: undposa TpaHcdopmalis 6isHecy, CRM-cuctema, gimpkvTanisadis nignpueMHUUTBa, yKpaiHChKe
nporpamHe 3abesneyeHHsl, aBToMaTn3aLlis Npoaaxis, XMapHi TexHonorii, SaaS, pyHKoBa KOHKYPEHTOCNPOMOXHICTb.

Zhyvets Alla, Nakonechna Victoria, Komlichenko Oksana. RESTRUCTURING OF THE CRM SYSTEMS
MARKET IN UKRAINE AS A FACTOR OF DIGITAL BUSINESS TRANSFORMATION

The study provides a comprehensive scholarly analysis of the theoretical foundations and practical dimensions
regarding the functioning of customer relationship management (CRM) systems under current macroeconomic
pressures, inflationary tendencies, and the ongoing military-political crisis in Ukraine. The paper thoroughly
demonstrates that the massive migration of domestic business entities to national software alternatives is a
vital strategic necessity rather than a temporary trend. This shift is crucial for mitigating operational disruptions,
securing sensitive commercial data, and sustaining overall business continuity. Special emphasis is placed on the
forced import substitution processes triggered by the complete evacuation of formerly dominant software products
originating from the aggressor country (specifically Bitrix24 and AmoCRM) from the Ukrainian market. For a deep
comparative investigation based on distinct functional, economic, and operational metrics, the authors selected six
leading Ukrainian CRM platforms: KeyCRM, SalesDrive, LP-CRM, Sitniks CRM, Uspacy CRM, and KeepinCRM.
By applying systemic-structural, logical, and comparative research frameworks, the study highlights the unique
structural architecture of these systems, their flexible subscription models, cloud-based infrastructure (SaaS model),
and their operational readiness for national commerce. Furthermore, the paper evaluates the efficiency of built-in
integrations with local delivery services (Nova Poshta, Ukrposhta), banking APIs (PrivatBank, Monobank), state
registers, fiscal software (PRRO), and major e-commerce marketplaces like Rozetka and Prom. The findings prove
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that systematic digitalization based on local cloud solutions serves as a cornerstone for overarching corporate
transformation, driving routine task automation, optimizing structural costs, and enhancing market competitiveness.
Finally, the paper offers practical, actionable guidelines to assist corporate managers and entrepreneurs in selecting
the most appropriate CRM software tailored specifically to their industry sector and corporate operational scale.

Key words: digital business transformation, CRM system, digitalization of entrepreneurship, Ukrainian software,
sales automation, cloud technologies, SaaS, market competitiveness, IT import substitution.

ITocranoBka mpodaemMu. Y MOBU HeCTabiJIb-
HOI eKOHOMiKHM Ta BOEHHOTI'O CTaHy BHMAararoTh
BilT YKpaiHCHbKUX IIiAOPUEMIIIB MaKCHUMAaJb-
HOI ''HYYKOCTi i mBuMAKOI amamTaiiii 1o 3MiH
HaBKOJIMIITHLOTO cepeqoBuina. KpuTuuuo Bask-
JUBUM iHCTPYMEHTOM 3a0e3IeUeHHsd KUTTEMi-
AJBHOCTI Ta IiABUMNIEHHA KOHKYPEHTOCIIPO-
MOJKHOCTI Cy06’€KTiB TOCIOZAPIOBAHHS CTAa€E
BIIPOBA’KEeHHSA BiTUMBHAHUX CHCTEM YIIPaB-
JiHHA B3aeMoOBigHocuMHaMmu 3 KJieHTamu. Ha
coorogHi CRM-cucrema [IO3BOJIAE He JINIIIE
aBTOMATU3yBaTH ¥ KOOPAMHYBATU KJIOYOBI
OisHec-mpoIiecu, a i BUCTYHAE SAPOM IIU(PPO-
Boi TpaHcdopmarii cyuacuoro 6ismecy. Ilpore
3HaYHAa YaCTHUHA MiKPOIIiJIPHUEMCTB HOCi BUKO-
PHCTOBY€e 3acrapini imcTpymeHTH (30Kpema
€JIeKTPOHHI TabIMIli) A 00Ky KIi€HTChKUX
IaHUX, IITO CTBOPIOE CYTTEBI OOME:KeHHS IJIs
IXHBOTO MacIITa0yBaHHSA Ta 3HUIKYE 3arajJbHY
PUHKOBY KOHKYPEHTOCIIPOMOKHICTE.

Amnaxiz ocraHHiX mocaimikeHb i myO6Jaika-
miit. Y cydyacHMX HAYKOBUX PO3BigKax, HpHU-
cBAYeHNX IuUdpoBiit Tpamcdopmallii 6isHecy,
CRM-cucremi BifBOAUTHCA POJIH KJIIOUOBOTO
IpaliBepa VIOPABIiHHS B3a€MHUHAMHU 3 KJIi-
€HTaMHM Ta ONTUMisalii omepaliiHol MifAab-
HocTi. HocmigsKkeHHA BITUMBHAHUX HayKOBIIiB
OiATBEePIKYIOTh, IMo xoda iHTerpamis CRM
YKpaiHCbKUMHU KOMIIAHiAMY icTOpHUYHO Bimby-
Bajlacs i3 IMeBHUM BifcTaBaHHSM BiJ CBiTOBHUX
TeHIEHIIifl, MPOTATOM OCTaHHIX POKiB cmo-
cTepiraeTbcs CTPiMKe 3POCTAHHS iHTEpecy OO0
TaKUX PillleHb.

3okpema, I'. B. Mosrosa 3sasmauae, IO
CRM-cucremu € 0a30BUM iHCTPYMEHTOM IJIs
OigBuIleHHA e(DEKTUBHOCTI B3aeEMOIil migmpu-
€MCTB i3 KOHTpareHTaMu, 3ayBasKyIOUud BOJI-
HOUAac Ha IMEeBHUX CTPUMYIOUMX UMHHHUKAX 1X
BIOPOBAKEeHHA B YKpaiHi ImMOpiBHAHO 3i CBi-
ToBOI0 mpakTukoio [9]. . B. Paiiko y cBoix
mpamAx HaroJoirye Ha ocobmuBiit pomi CRM
y CerMeHTi MAaJIoTO Ta cepemHLoro OizHecy,
e TaKi cmcTeMH IIEPEeTBOPIOIOTHCA HAa KpPU-
TUUYHUU iHCTPYMeHT (opMyBaHHA cCTpaTerii
MapKeTUHTY B3aeMUH, IIepcoHaJisaIlii KoMmy-
HiKaMiHUX KaHaJiB i CTUMYJIIOBAHHS IIOBTOP-
Hux mpojakiB [11]. Oxpemoi yBaru 3sacay-
roBy€ MOPIBHAJBLHUI aHANiI3 yKpaiHChKOI
CRM-miatdopmu Snov.io Ta MiKHAPOIHOTO
aHajsiora PipeDrive, aniticauenuist M. M. Koue-
BuM Ta O. B. ITaHaeT. ABTOpU MOBOIATD, IO

YKpaiHCBbKi pO3pOOKM ImepeBaskHO OpPieHTOBaHi
Ha (piHAHCOBY MOCTYHHICTH Ta HPOCTOTY eKcC-
mryaraiii aada majgoro 0isHecy, TOAi AK TJIO-
GasbHI cucTeMu (OKYCYIOTHCA HA PO3IIUPE-
HOMY (PYHKI[IOHAJI 1A BEJIMKHX KOPHOpAaIlii
[8], m0o cBimuuTs mpo AuMdepeHITiaioo migxo-
IiB mo mimsxkmrasisallii 3ayiesKHO Bim macIiiTaly
cy0’eKTa roCcIomgapoBaHHd.

Ys3aragpbHioloun HASIBHI pes3yJbTaTH IOCJIi-
I:KeHb, MOJYKHaA cTBepmxkyBaTu, 1o CRM-
cucteMd B YKpalHi BUKOHYIOTH CTpPaTEriuHy
dyHKIIif0 y mporeci mimkurasisarmii 6isHecy,
3a0e3IeuyIoun:

— IeHTPAJi3allil0 Ta 3aXWCT KJIi€HTChKUX
JTaHUX;

— KOMILJIEKCHY aBTOMATHU3AaI[il0 HAaCKpis-
HUX 0izHec-mporiecis;

— TJIMOOKY IIepCOHAaJIi3aIlilo MapKeTHHIO-
BUX KOMYHIiKaIliii;

— MiJBUIEeHHA PiBHA JIOAJBHOCTI KJIi€H-
TiB Ta 3arajJbHOI KOHKYPEHTOCHPOMOKHOCTI
OigITpueMCTBA.

BogHouac HayKoOBIIi HAroJIOMIYIOThL Ha iCHY-
BaHHI HU3KN BUKJUKIB, cepel SIKMX: BHCOKa
BapTiCTh MHEePBMHHOTO BIPOBAIKEHHA OKpe-
MUX DpillleHb, HeJOCTaTHA TeXHOJOTriyHa 3pi-
JIiCTh JesIKUX CerMeHTiB PUMHKY Ta morpeba y
CHCTEeMATHYHOMY HABUAHHI IIepcoHAaJy.

ITompu HaaBHiCTL 3HAYHOI KiJIBKOCTI Iy0JTi-
Kalliff, IpUCBAYEHNX IepeBaraM aBTOMAaTH3a-
mii 6isHecy B IiJioMy, II03a yBaromo MOCJIiTHU-
KiB 4acTo 3aJMIITAETHCA TUTAHHA MacIITabHOl
pecTpyKTypusalii came yKpaiHCBbKOTO PUHKY
CRM-cucrem, arKa BigmOymaca y mepiom 3
2022 mo 2026 porxu. MacoBa, 3aKOHOZABYO i
eTMYHO BMOTHBOBaHA BiilMOBa YKPaiHCHhKUX
OiAIIPUEMCTB Bii BUKOPUCTAHHS ITPOTPAMHUX
IPOAYKTiB POCifiCLKOTO MOXOMKeHHA (30KpemMa
Bitrix24, AmoCRM, Megaplan), saki poxamu
YTPUMYyBaJu MOHOIIOJBbHI mo3uIlii, JOKOpiHHO
3MiHMIa KOH IOHKTypYy puuKYy [10]. Bigrak
mocTajia TOCTpa HAYKOBO-IPAaKTUYHA mOoTpeba
IeTaJbHO OIIiHUTH CIPOMOKHICTHL YKpaiH-
CBKUX PO3POOHUKIB IOBHICTIO 3aJ0BOJLHUTU
meil momuT, BUBYUMTHU chenudiuxi 6ap’epwu,
[0 3aBa’KalOTh IIePeXOoAy IIiAOPUEMCTB Ha
BiTumMs3HAHI miaaTdopMu, Ta HpoaHaAJIi3yBaTH,
AK came (YHKIIiOHAIbHA apXiTeKTypa HOBUX
yxpaincskux CRM-cucreMm Bimmosimae moTpe-
6am pisHmx 3a MmacmTabomM Ta coenudixkoio
0isHec-momeeii.

Bunyck 59. 2026
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MeTor0 cTaTTi € KOMILIEKCHUI aHaJi3
Cy4acHOro cTaHy puHKY yKpaiHcbkux CRM-
CHCTEM, JOCJiMIKeHHsI IXHBOI (PyHKITIOHAJIBHOI
Ta TEXHOJIOTIiUuHOI apxXiTeKTypu, 3ailicHeHHS
MOPiBHAJIBHOI XapaKTePUCTHUKMN IIPOBiAHUX
BITUMBHAHUX IIPOTPaAMHHUX IIPOAYKTIB B3a
KOMEpPIIiHHUMM Ta eKCILIyaTalliiHUMM IIapa-
MeTpaMHt, a TaKoXK OOI'PYHTyBaHHA IXHBLOI
cTpareriuoi poJsi AK gpaiiBepa MHuPPPOBOI
TpaHchopMmarllii 0isHecy B yMoOBaxX TPHUBAIUX
BOEHHO-€KOHOMIUHNX BUKJIHNKIB.

Bukmang marepiany DocaigikeHHA Ta HOro
OCHOBHi pesayapTaTH. B yMoBax pos30ymoBu
mu@pPoBOi eKOHOMiIKM CYTHICTh TOHATTSA
«CRM-cucrema» 3asHaja TJIHUOOKOI eBOJIIO-
miftHOI TpaHc(opMmarii. AKIMO Ha TOUYaTKOBUX
eTamax PO3BUTKY iH(MOpMAIiTHUX TEXHOJIOTiH
CRM posrasagajacsa mepeBaskHo AK aBTOMAaTU-
3oBaHa 0asa maHuX IJa (Qikcarii icropii Baa-
€MOBiHOCHUH 3 KJieHTaMu (00/JIiKy IpuadaHuX
TOBapiB/MOCIYyTr UM IIOTOYHOTO eTaly IIepeMo-
BuH), To chorogui CRM-cucrema (Customer
Relationship Management) — 1me BuCOKOTeX-
HoJIoTiuHa iH(opMaIiiiHa eKocucTeMa, IIPU-
3HaUeHa [HOJA CTpaTeriyHoro ImJaHyBaHHHd,
KOOpAMHAIII Ta KOHTPOJIIO B3a€MOIii KoMIa-
Hii 3 Kiaierramu. Bona 3abesmeuye HacKpis-
HUM 30ip, OOpOOKyYy ¥ aHami3 maHMX, yIpaB-
JiHHA JigamMu, yrogamMu, MapKeTHHTOBUMU
KaMIIaHiAMU Ta cepBiCHUM OOGCIYTOBYBAHHAM.

Cyuacaa CRM-cucrema 3abesmeuye BUKO-
HaHHA TaKUX KPUTUUYHUX PYHKITii:

— YIOpPaBIiHHA IMOBHUM KHUTTEBUM ITUKJIOM
kaienra (Customer Journey) — Bim mepiroro
KOHTaKTYy 10 POPMYBaHHSA CTiHKOI JIOAIBLHOCTI;

— aBTOMATH3Aallid IiApOo3aijiB mIpomaKis,
MapKeTUHIY Ta KJIi€HTChKOI HiATPUMKN;

— ¢opMyBaHHA iHTeJIeKTyaJbHOI aHaJi-
TUKM Ta 3BiTHOCTi B peKuMi peasbHOTO Uacy;

— i”Terpamia iHCTPYMEHTIiB HITYYHOTO
iHTeJIeKTy [HOJA TIPOTHO3YBAaHHS MOBEIiHKU
CIIOXKMBAYiB.

s yxpaincbkoro 6ismecy, AKMiT (YHKILiO-
HYy€ B YMOBAaX BHCOKOI'O PiBHSA HEBM3HAUYEHOCTi
(3yMOBJIEHOTO BOEHHUMHU [IisIMU, BAJTIOTHUMU
KOJIMBAaHHAMU, PYUHYBAaHHAM  JOTICTUUYHUX
aaumiorie), CRM-cucrema BUCTyIIa€ He JIUIIIE
iHcTpyMeHTOM omTuMisarlii BuTpar, a i 3acobom
CTPaTerivHOrO BMI)KMBAHHA Ta aganTtarii [7].

Bapro 3asHauuTu, 110 IepIli HOpPMaTUBHI
00MeKeHHS II0I0 BUKOPUCTAHHS POCiMCBKOT0
copTy [HOep:KaBHUMU CTPYKTypaMu 3alpoBa-
mxenHo 1me v 2017 pomi. IIpore mo 2022 pokry
MIPUBATHUIL CErMEHT YKpPaiHChKOTO PUHKY
IIPOrpaMHOTO 3a0e3MeUeHHA AJIA aBTOMAaTHU3a-
1ii OisHecy Bce IIfe XapaKTepu3yBaBCs BICO-
KMM piBHEM 3aJIeKHOCTi BiJ pPO3poOOHUKIB i3
KpaiHu-arpecopa. 3a PisHMMH OI[iHKaMH,

yacTka cucteM Bitrix24 ta AmoCRM y cer-
MEeHTi MaJjIoro Ta cepegHbOTO 6idHecy YKpainu
caraJa Big 60% mo 75%, 110 3yMOBJIIOBAJIOCS
TPUBAJIUM IIepiofoM IXHLOI HPUCYTHOCTI Ha
PUHKY Ta HASIBHICTIO PO3TAJYKEHUX IIapTHEP-
CbKUX Mepe:Kk inTerparopis [12].

ITouaTok moBHOMACIIITAOHOTO BTOPTHEHHS
pPd cTaB MOTY:KHMM KaTaisaTOpOM TOKOPiH-
HOI pecTpyKTypusaiii puMHKY, sAKa BigOyBa-
Jacs IIiJ Ai€l0 TPhOX KJIOUYOBUX UYMHHUKIB:

— Besnexa ma penymauis. Bukopucranusa
codTy KpaiHHU-arpecopa ImovyaJo pPo3TJIsagaTuCs
VKPAlHCBKUMHU IMiAUPUEMIIAMMN AK OpAMa
3arpo3a BUTOKY II€PCOHAJIBHUX TAHUX KJI€H-
TiB, KoMepIIiitHoi Ta ¢iHaHcoBoi im(opmarii
Ha cepBepu, KOHTPOJILOBAHI cHeIlcay:xbamMu
pd. Kpim Toro, s0epe:keHHsa MapKyBaHHSA
pociiicbkoro II3 y 6isHec-mporecax KoMIIaHii
3aB/IaBaJI0 HUIIIBHOTO yaapy mo ii pemyramiii-
HOMY KalliTajy.

— HopmamueHno-npagosge pezyi6ants.
3anpoBaKeHHa Jep:KaBHUX CaHKIINA Ta
yXBaJIeHHSI BiATIOBIiZHWX 3aKOHOJZABUUX aKTiB
m1om0 3a00pOHM BUKOPUCTAHHA IIPOTPaAM-
HUX IIPOAYKTIB PE3UIEHTIB KpalHU-arpecopa
B Jep:KaBHOMY CEeKTOpi Ta Ha 00’€KTax Kpu-
TUYHOI iHQPaCTPYKTYypPH CTBOPUJIHU MOTYRKHUMN
iMOyabCc a1 mpuBaTHOTO OidHECY IMOJ0 IIPH-
CKOPEHOT0 MOINYKY aJbTepHATHUB.

— ExoHomiunuil nampiomusdm i 3pinicmbo
simyusuanozo IT-cekmopy. YKpaiHCBKiI pPO3-
POOHUKM OIIEPATUBHO 3aIPOIOHYBAJIU PUHKY
OPOAYKTH, SAKi 3a cBOiM (DYHKITiOHAJIOM He
JIUIle He MOCTyHaJNCsa iHO3eMHUM aHajoram,
a I CyTTEBO IepeBakaJjIM iX y YaCTHUHI ajgamTa-
Iii 1o HamioHATLHUX peatiii BegeHud 6isHecy.

Y pesyibraTri 3a3HaYeHUX IIPOILECIB IIPOTS-
rom 2022-2026 poxkis B YkpaiHi chopmyBaBcs
VHIKaJbHUHN, BHCOKOKOHKYPEHTHUN PUHOK
HarmioHaapHEux CRM-cucreM, #AKi mTOBHiCTIO
MOKPUBAIOTL IIOTPEeOM MigAmpueMcTB OYIb-
AKOro MacHiTa0y Ta rajys3eBoi HaJIeXKHOCTI.

Cepen HaiOiIbIN 3aTPe0yBAHNX BiTUMSHAHUX
pimens Baprto Buminutu: KeyCRM, SalesDrive,
LP-CRM, Sitniks CRM, Uspacy CRM Ta
KeepinCRM [1-6]. KoskHa 3 mmx cucreM Mae
BJIACHY apXiTeKTypHY cHenu(iky Ta Opi€HTO-
BaHa HA KOHKPEeTHi HiIlli migmpueMHUIITBA.

IIpoBememo (pyHKITiOHATBLHUN aHAJI3 3a3Ha-
YeHUX IPOTrpaMHUX HPOAYKTiB (TabJu. 1).

s 6inbIn TIMOOKOTO aHANI3Y PUHKY BaK-
JIVBO OIiHUTHU (hpiHAHCOBY Ta TEXHIUHY TOCTYII-
HiCTh 3a3HAUEHUX CUCTEM, OCKiJIbKM BapTiCHUM
6ap’ep uYacTo € BUBHAUAJLHUM OJA Cy0’€KTiB
MiKpo- Ta MaJIoro MiAIPUMEMHUIITBA Ha IIOYAaT-
KOBUX eTamax mimxurasisarii (tadma. 2).

Amnajis gaHux Tabdbauili 2 go3BOJAE BUABUTU
Ba)KJIMBY PUHKOBY TeHAEHIiI0: YKpaiHCbKi



Cepisi EkoHomiuHi Hayku. ISSN: 2307-8030 (Print), 2664-3545 (Online)

TOBapHOTO 00JiKY;
aBTOMATHM3AIlisI 00POOKU
3aMOBJIEHb.

IJIST OOJHOCTOPiHKOBUX
caiiTiB, puTensy Ta
E-commerce.

Tabmumsa 1
dynkuionaapHUil aHadi3 npoBigHNX BiTunznaaux CRM-cucrem
Hasga
IIPOrpaMHOTO KarouoBi ¢yHKLiT OcHoBHIi nmepeBaru O0Me:xeHHA Ta HETOJIKU
MPOAYKTY
Yupasiinua gigamu, T'nuboka inrerparmisa s ODICHTOBAHA IEDEBAMCHO
KOHTPAaKTaMu, TOBADaMHU, yKpaiHChbKOIO Oi3Hec- Hg I — 6i§Hec
CKJIaZoM; iHTerpanii eKOCHCTeMOI0; IIOTYHKHA (E-commerce); Moske
KevCRM 3 MapKeTILIeficamMu, IiATPUMKA OHJIAMH- Sy a
ey YT CKJIATHOIO AJIA
JIOTiCTUYHUMU CEPBiCAMU Ta | PUTEHIY, CKIAACHKOrO MikpobisHecy 663
MeceH/sKepaMu; aHaIiTHKa |oOMIiKy Ta JoricTuky; sanyuenHs cremiamicra
npogaxis, pinancoBumit BHCOKa F'HYYKiCTh HATATITYBAHES.
MOZIYJb. HAJIANITYBaHb.
v . . . R Men1 posranysxeHa
MpaBJiHHA JigaMu, IaTyiTHBHO 3pO3yMinmii DYHKI[IOHATBHICTD y
1mo0yKoBa BOPOHOK YTO[, inTepgeiic, BICOKa COrMEHTI CRIANCHEOTO
‘ KOHTDOJIb 3aBaHb, WEBUAKICTE BIDOBAKEHHA; | (o wa T oGokoro
SalesDrive iHTerpailiga KomMyHiKanifiHUX |4iTKa opieHTaIia Ha . .
Ra‘Ha.TIiB,‘ dopmyBaHHA OigBUIleHHA KpngpCii Ség?;{;gflgrg Egg_my
3BiTHOCTI 110710 Ta KOHTPOJb Binmimy 3
e(PeKTUBHOCTI MeHEKepiB. |IpomaKiB. gEﬁi;%ﬁ;HMH
IHTerpguia 3 (hiHaHCOBUMU Egggfnﬁga%i?egﬁ BnMa}ra.e BI/I.COIQO'I'
T& JIOTiCTUYHUMU crermudixy CPA- kBasidiramnii ‘
LP CRM cepBicamu; migTpUMKa NADKETHETY, SPYIHICTS agMimicTpaTopa; BiJHOCHO

CKJIa[lHEe TIePBUHHE
HaJIAIITyBaHHS IJIs
OYaTKiBIIiB.

Sitniks CRM

KouTpous Jiniit

OpoIaKiB, yIpaBJIiHHA
3aMOBJIEHHAMU, iHTerpaIia
3 MeceHKepamu,
cepBicaMu Ta cuCTEeMaMU
OHJIAITH-PO3PAXYHKIB.

ITory:xkuuii pyHKIIioOHAT
IS POBMOMiIbHUX
Mepesk Ta Instagram-
MarasuHiB; BOyIOBaHUI
aBTOMATU30BaHUI
KOHTPOJIb IPOIIeCciB
OILJIaTHU.

HasasuicTs BiguyTHOI
«HaBYaAJBHOI KPUBOI»
IJIs KOPUCTYBaUiB
6e3 mocBimy pobotu 3
aBTOMATU30BAHUMU
cUCTEeMaMM.

Vuisepcamrbua CRM-
mraTdopma 3 BOyZOBaHUM
KOPIOPATUBHUM IIPOCTOPOM,

KoMmmniekcuicTs pimmenns
(3amina Bitrix24); Beauka
KIJIBKiCTh TOTOBUX

Pusuk spocraHHsA
BapTOCTi 3a PaXyHOK
IOIaTKOBUX iHTerpairii;

KJieHTCchKOI 6a3u Ta
moMeHeIKepHa aHAJIiTHUKA.

Uspacy CRM |TenekoMyHiKaIiiiHOIO iHTerparii (Tenedonis, .
. A . (QyHKIIIOHaJbHA
iHTerpariieto, uar-6oTamu, MeceHIyKepH, email); .
. . . |IepeBaHTaKeHiCTh IJIA
0as010 3HaHb i MOmyIeM OigAXOAUTH IJIA KOMaHIHOL MikpoBisEee
YIIPaBJiHHS IPOEKTAMMU. B3aeMoii. Y-
. . Bananc mixx mpocToToro . :
VYupasiainua Jdigamu, imrepdweiic Tap Mewnn gerasisosani
clieHapigMu Ta eTamamMu b Yy dinancosi momyi
: HaIlOBHEHiCTIO; :
Keepln CRM |mpogaskiB, BefleHHA TOPiBHAHO 3

yHiBepcaJbHICTh IJA
PiBHUX CerMeHTiB
(mocayru, guCTpuO’ 10ITid).

MOBHO(DYHKI[IOHAJTbHAMH
ERP-cucremamu.

Hocepeno: ckaadeno aemopamu Ha ocHosi [1-6]

Tadaumna 2
ExoHoMmiKo-TexHiuHi mapamMeTpu moctymHocTti yEpaincbkux CRM-cucrem
.o BeskomroBHU TexnoJsoriuna
HdemoucTpaiitaa . . . .
Hasga I13 Bepein npoOHMil mepiox / IOCTYITHICTh BasoBa BapricTs
Tapucdu (ApxiTtekTypa)
1 2 3 4 5
. Bi 19/mic. B
Ileperasan 30 mHiB XmapHa (SaaS, Web- on'?I a$';a93/a 6%35161;312 a
iHTEepaKTHUBHOTO 06e3KOIIITOBHOTO Bepcisa), aganTUBHUNA .
KeyCRM . ” KopucTtysauis) + $9
TeCTOBOI'O AOCTYIIYy 3 IIOBHUM M061JII>HI/II/I 3a ,D;O,D;aTKOBi O6CﬂI‘I/I
imer HKI[10H M iHT b7} g
KabimeTy dyHKII0OHATIO epdeiic omepanisi
HepCOHaJIITHa 14 1HIB TeCTOBOTO XMapHa (SaqS, Web- Big 791 rpu/mic. (na;ceq*
S . IpeseHTallisa 3 . Bepcisa), MmobiabHI nasa 1-2 kopucryBauis,
alesDrive mnepiony 3 IMOBHUM .
MeHeIKepoM dyHKITiORANOM JOMATKU IJIA BapricTs MacIITabyeTHCA
KoMIaHii Yy Android/iOS BiZl KimbKOCTi JTittensii)
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IIpomos:xenHns Tabaumi 2

1 2 3 4 5

TecToBuii BXif 7 nuiB Big $9/mic. (mina

LP-CRM y cucteMy 0E3KOIITOBHOTO Xwmapua (SaaS, 3aJIeJKUTh BiJ KiJTbKOCTi
GesmocepeHbO HA | 03HANOMYOTO Web-sepcis) KOpHUCTyBauiB Ta
caiiri nepiomy 00pobJIEHNX 3aMOBJIEHbD)
Bigeoorsasy 14 nuis Xwmapua (SaaS, Big $25/mic.

Sitniks dyHKIiOHATY 0E3KOIIITOBHOTO Web-Bepcis), 3aJIeKHO Bif oOpaHoro

CRM abo JOoCTyII 3a TEeCTOBOTO cIelliagisoBaHmit (PYHKI[IOHATHLHOTO
3aMUTOM BUKODPUCTAHHSA MOOiMBHUM JOAATOK |IaKeTy
IIyoniuna 14 AHIB Tplainy -+ XwmapHa (SaaS, Web- |Bixg 327 rpu/mic. 3a

. HAABHUI IIOBHICTIO : . .
Uspacy leMOo-Bepcia Ta 6 . Bepcisa), MobinbHI OIHOT'O0 KOPUCTyBada
i €3KOIITOBHU
CRM mpeseHTaIli gl IOONATKU IJIs (3a ymMoBU TIpUAOAHHS
; rapud (Free) nnsa e - .
Marepianu - Android/iOS piuHMX maKeriB)
KOMaHJI 10 5 ocib
Hazania 14 zmie rpiaxy Romcord AaaOND
. TE€CTOBOT'O + 0e3KOIIITOBHUH Xwmapua (SaaS, .

KeepinCRM aKKayHTYy 3a rapud (Free) gusa 1 | Web-sepcis) Egpﬁg;yggza_(nepmnn

3aMUTOM KOpHCTyBaya 6 buceTy
€3KOIIITOBHO)

Iocepeno: ckaadeno aemopamu Ha ocHosi [1-6]

PO3POOHUMKHM YCHIIITHO BimiMIiM Bim KJaacHUHOI
JKOPCTKOI Mozesi 3aximgHmx cucreM (me mJara
CTATYETHCA CYBOPO 3a KOYKHOTO KOpPHCTyBaua
0e3 BUHATKIB, 1[0 POOUTH AaBTOMATUIAIIII0 BEJIH-
KMX KOMAaHJ HAATO KalritamomicTkoro). Haro-
MiCTh BHKOPHCTOBYIOTHCS THYYKi riOpummi
migxomu: HampukJaan, momeab KeyCRM, saka
rapudikye obcAr omepailiii, a He KIiJIbKiCcThb
awogeii, abo mozesi Uspacy Ta KeepinCRM, axi
IPOIOHYIOTh OE3KOIITOBHI CTAPTOBI mHakeTHu
Ias1 MiKkpoOisuecy. Ile cyTTeBo 3HMIKYE (iHAH-
COBUI IOPIT BXOMKEHHSA Ta CTUMYJIIOE MACOBY
mudposisalio mignprueMHUIITBA.

Ba)kJIuBUM acmeKTOM IOCTiMKeHHSA € aHa-
Jid TeXHOJIOTiUYHOro 0asmcy YKpPaiHCBKUX
CRM. AobcomroTHa  OinbImicTs cydacHUX
BITUMBHAHUX PillleHb IIOOYIOBaHa 32 MOAEJLIIO
SaaS (Software as a Service) Ta QpyHKIioHy€E
B XMapHi# indpactpykrypi. B ymoBax cyuac-
HOl YKpainu et Bubip mMae cTpareriuie 3Ha-
YeHHs [nOJA 3abe3meueHHsa Oe3mepepBHOCTI
OisHec-mpoIiecis.

XMapHa apxXiTeKTypa 3abesleuye Taki Kpu-
TUYHi IIepeBaru:

1. Asmonomia 6i0 n0KaLLHOL iHPPacmMpPYK-
mypu. B ymMoBax NOTEHIiTHMX NOIIKOIKEHb
€HEepreTUYHOI CHUCTeMHU, TPUBAJIUX OJEKayTiB
abo (ismuHOrO pyiHYBaHHA O(GiCHMX IPUMi-
IeHb ycd KoMepIlifiHa iHdopmMmalisa Ta oie-
paitiiina Jorika 0isHecy 3aJHINAOThCA B 0e3-
meli Ha BiggajeHWX, Pe3ePBOBAHUX XMAaPHUX
cepBepax.

2. E¢pexmusrnicmv ducmanuyiitnoi pobomu
(Remote Work ). Menen:xepu KOMIIaHil MOXKYTH
BUKOHYBATH CcBOI mpodeciiini o060B’sA3KH,
nepebyBaouu B pi3HUX perioHax YKpainu a6o
3a i1 mexxkamu. JJIs ITOBHOI[IHHOTO JOCTYIY IO
pobouoro miciis, 6asu KiieuTiB, Temedonii Ta

iHCTPYMEHTiB BimBaHTaKeHHA HOTPiOEH JIuIile
MOOiBHUM TamxeT abo HOYTOYK i3 MmigKJIo-
YyeHHAM A0 Mepe:xi Imreprer.

3. Enracmuynicmvy ma macuimado8arnicmeo.
XMapHa MOJAENb JO3BOJISE MiJIPUEMCTBY MUT-
TE€BO pearyBaTH Ha 3MiHYy MAacHITabiB misjb-
HOCTi olepaTWBHO [ogaBaTu abo 3aMo-
po:xkyBaTu pPOOOUi Micusa 06e3 JOZATKOBUX
KalliTaJbHUX BUTPAT.

BropoBam:xkeHHA HAIIOHAJLHOIO CIeIiaJi-
30BaHOT'0 IIPOTPAMHOrO 3a0e3meueHHA TeHe-
PYy€ TOTY:KHUI CUHEPreTUYHUN edekT, 10
MO3WTUBHO BIJIMBAE Ha BCi PiBHI ynpaBJ/iHHA
Cy4acHOro IIiAIIPWEMCTBA. 3 IOTJISAY CTpa-
TEeTiYHOTO MEHeIKMEeHTY, Iepexim Ha ykpa-
incerky CRM-cucremy BsHiMae IecTPyKTHBHI
o0OMeKeHHA MOJd PO3BUTKY IIiAIIPUEMCTBA.
Bisuec, ynpaBiiHHA AKUM B3IiACHIOETHCA B
PYYHOMY peKHMi uepe3 0COOMCTI KOHTAKTH
BJIACHUKA, MAa€ KOPCTKO 00Me:KeHY (isuuHy
me:xky macmrabyBanHsa. IludpoBa ekocucrema
JIO3BOJISIE KOMIIAHil 30i/IbIITyBAaTH OOCATH IIPO-
Ia)KiB Ta KJieHTCbKY 0asy B pasu, s0epira-
I0YM IIPU IIOMY BUCOKY SKiCTH KJi€HTCHKOTO
CcepBicy Ta TOBHY KepOBaHICTH CTPYKTYpPH.
B ymoBax KopcTKOI pHUHKOBOI OOPOTHLOM Iie
OesmocepesHbO TPAaHCPOPMYETHCI V (PaAKTOP
CTpaTeriyHoro BUKWBAHHA Ta IIiJBUIIEHHSA
HaIliOHAJbHOI KOHKYPEHTOCIIPOMOMKHOCTI.

BucHoBKM.

1. Punor ykpaiuncekux CRM-cucrem mpo-
Tarom 2017-2026 pokiB mpoiilioB uepes erai
ranboKol Ta 0€3II0BOPOTHOI PECTPYKTypU3alIrii.
MacoBa BimMoOBa Bifi mporpaMHMX HTPOAYKTIiB
KpaiHH-arpecopa cTBOpmJa IIOTYKHi mepenmy-
MOBU [JIsI CTPIMKOTO PO3BUTKY HAaIliOHAJL-
gHoro IT-mpomyxTry. BiTumsHAHI po3poOHUKU;
VCIILIITHO TOMOJaJN Iefl BUKJINK, 3alPOIIOHY-
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BaBIIIM PUHKY BUCOKOe(heKTUBHi, Oe3meuHi Ta
TEeXHOJIOTiYHO 3piJii anbTepHATUBH.

2. Cyuvacui  ykpainceki CRM-cucremu
IEeMOHCTPYIOTh YiTKY (PYHKI[IOHAJIBLHY CIIeIli-
aJjisalfiro Ta ajamTallilo miJg KOHKPETHI pHUH-
KoBi Himri. IIpoBegenunii aHajis3 JO3BOJIUB BU-
BUTH JIiIepiB CerMeHTiB: nJsa chepu TOPTiBIi,
E-commerce Ta 6GaraToKaHaJbHUX IIPOSANKIB
ontumizoBanumMu € KeyCRM ta LP-CRM;
IJA KJaCWYHUMX BiAiJiB mpojaskiB 3 yIopom
Ha TenedonHi KoMmyHikamil — SalesDrive; ax
iHCTPpYMEHT MHOOYyIOBU €IUHOTO KOPIIOPATHUB-
HOro mpocTopy Ta 3aMminm Bitrix24 sucrymae
Uspacy CRM; Toxi axk KeepinCRM mpomonye
yHiBepcasbHUII 30alaHCOBAaHUM iHCTpyMeHTa-
pift s IMUPOKOTro KoJjia MiAITPUEMCTB MaJoro
Ta cepegHbLOro OizHecy.

3. BupoBamxenna wmamiomaarbuux CRM-
cucteM € 0a30BUM i 000B’IBKOBUM €JIEMEHTOM
crparerii nudpoBoi Tpanchopmarlii cyuacHoro
nignpuemMcTBa. BoHo 3abe3meuye cuHepreTHUy-
Hul e)eKT Ha BCiX PIBHAX YIIPABIIHHA — Bif
onTmMisaIlii IoZeHHUX omepaliil JiHiAHOTO
mepcoHaay A0 (GOPMYBaHHA aHAJITHYHOIO ITif-
I'PDYHTA [AJA CTpaTerigvHOTO MacIITaOyBaHHS
Oismecy. Ilepexim Ha BiTumMsHAHI xXMapHi
miaatdopMu MiHiMisye omepaliiiiHi pusukwH,
3axmInae KOMepI[ifiHi mami Ta rapanTye 06es3-
nmepepBHiCTE 1 crifikicTs GQyHKIiOHYBaHHA
YKpaiHChbKOro 0i3Hecy B yMOBax CyYacHUX
MaKpPOEKOHOMIiYHNX BUKJIMKIiB.
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