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MAPKETUHIOBI 3SACAOU NIABUWEHHA E®PEKTUBHOCTI
®YHKUIOHYBAHHA NIANPUEMCTB KOHOAUTEPCBKOI FANY3I

CrtaTTa npucBsiyeHa OOCNIMKEHHIO MAPKETUHIOBMX CKNagoBMX MiABULLEHHS e(PEKTUBHOCTI (OYHKLiIOHYBaHHS
NigNPUEMCTB KOHAMTEPCHLKOT ranysi B Cy4aCHUX eKOHOMIYHMUX YMOBax. B cTaTTi BU3Ha4eHo, L0 3MiHa eKOHOMIYHOT
cuTyauil B YKpaiHi, CnpuYnHeHa BOEHHUMW AiSMU Ta KPU3O0H0, BISIMHYA Ha CIOXUBYI MOBEAiIHKOBI MOAENI, LLO 3MYy-
LIye NignprMemMcTBa KOHAMTEPCHKOI ranysi WykaTy HOBI Nigxoau Ans 36epexeHHs CBOET KOHKYPEHTOCMNPOMOXHOCTI.
B Toii e 4ac BiabyBaeTbCs 3MiHA CNOXMBYMX ynogobaHb Ha 30BHIWHIX puHkax. OCHOBHa yBara npuainsieTbes
TpaHcopMalLlii KnacuyHUX MapKeTMHIOBMUX MiAX04iB, 30KpeMa nepexody Big koHuenuii 4P go koHuenuii 4C, wo
pPOOUTbL MapPKETUHT BinbLU OPiEHTOBAHMM Ha CnoXuBayva. B cTtaTTi npoaHanizoBaHo, SiK 3MiHWU y CMOXMBYMX Npiopu-
TeTax, 30Kpema, 3HWKEHHS JOXOAiB Ta 3pOCTaHHSA MOMUTY Ha 340POBI NPOAYKTW, BUMAratTb nepernsgy mapke-
TUHTOBWX CTpATEriii, 0COBNMMBO B KOHTEKCTI LIIHOYTBOPEHHS Ta NO3MLioHyBaHHA 6peHaiB. OBrpyHTOBaHO 3HAYEHHS
KOMYHIKaLinHOT cTpaTerii, OpieHTOBaHOT Ha ABOCTOPOHHIV gianor i3 cnoxusadamu, LWo f03Bonse bpeHaam onepa-
TMBHO pearyBaTh Ha 3MiHW PUHKY.

KnrovoBi cnoBa: koHaMTepChKa rany3b, pPUHOK KOHAUTEPCBKMX BUPOGIB, KoHUenuis 4P, koHuenuis 4C, MapKeTuHr-
MiKC, MapKETUHIOBI KOMYHiKaLlji.

Chmut Anna. MARKETING FOUNDATIONS FOR ENHANCING THE EFFICIENCY OF CONFECTIONERY
ENTERPRISES

This article focuses on the transformation of marketing foundations for the development of confectionery
enterprises in the context of contemporary economic challenges and changing consumer preferences.
It emphasizes the growing importance of marketing as a tool to enhance the competitiveness and efficiency
of enterprises within the confectionery industry. Modern market conditions are characterized by heightened
competition, increasing demand for healthier products, and shifts in consumer priorities toward affordable and
high-quality goods. These trends are particularly pronounced in countries experiencing economic crises, such
as Ukraine, where declining purchasing power has forced consumers to either opt for cheaper products without
reducing consumption volumes or purchase confectionery in smaller quantities. The study underscores the need
for flexible marketing strategies that align with global trends, including a transition from the traditional 4P marketing
concept, centered on the product, to the more consumer-oriented 4C concept. This shift allows enterprises to
better meet customer needs, foster two-way communication, and create added value by focusing on customer
convenience, cost, communication, and consumer needs. The article elaborates on the implications of this
transformation for market segmentation, highlighting the increased importance of personalized approaches in
identifying and addressing specific consumer groups. Additionally, the article explores the impact of this marketing
evolution on branding and positioning strategies. These now prioritize consumer engagement and expectations
for quality, affordability, and sustainability. By integrating the principles of the 4C concept, confectionery producers
can enhance their competitive advantage and adapt to rapidly changing market dynamics. This analysis serves as
a foundation for practical recommendations aimed at improving the adaptability and effectiveness of enterprises in
the confectionery industry through the application of contemporary marketing approaches. The recommendations
focus on optimizing product offerings, pricing, and communication strategies to better align with evolving consumer
demands and market conditions.

Key words: confectionery industry, confectionery market, 4P concept, 4C concept, marketing mix,
marketing communications.

IlocranoBka mpob6saemu. PUHOK KoHIUTED-
CBLKUX BUPOOiB, SK B YKpaiHi, Tak i y cBiTi,
OCTAHHIMH PpOKaAMM B3a3Ha€ B3HAYHUX B3MiH,
0CO0JIMBO Y CHOKUBUMX BIOM00AHHAX. Bpaxo-
BYIOUHU IIe Ta IJI00aJbHi eKOHOMIUHI BUKJIUKH,
aKTyaJbHICTh MAapPKETWHIY fAK IiHCTpyMeHTa
30eperKeHHA U MiABUINEHHSI KOHKYPEHTOCIIPO-

MOJKHOCTI IIiAIIPHUEMCTB KOHINTEPCHKOI Tray3si
3HauHO 3pocTae. CyuacHUN PUHOK XapaKTepu-
3yeThCA BUCOKOIO KOHKYPEHI[i€l0, 3DOCTaHHAM
MMONMUTY Ha KOPMCHI MPOAYKTU Ta 3MiHOIO IIpi-
OPUTETIB CHOKMBaAUiB HA KOPUCTDH MOCTYIHUX
i axicumx ToBapiB. Ile 0coOJIUBO CTOCYETHCS
KpaiH, IO IIepe’KMBAIOTh EKOHOMIUHI Tpym-
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HOIIli, TAKWX AK YKpaiHa, Ae yepe3 BOEHHI mil
Ta MOTipIIeHHA eKOHOMiuHoi cuTyailii BimOy-
JocA BHUMKEHHA KYIiBeJbHOI CIIPOMOIKHOCTI
HaceJeHHA. Y IIMX yMOBaxX MAPKETHHT CTa€
KJIOYOBUM iHCTPYMEHTOM MJISI amalTaiiii Imif-
MIPUEMCTB OO0 3MiH Ha PUHKY, IIO0 HO3BOJAE IM
Kpaille po3yMiTu moTpebu CIIOMKMBAUiIB, (OP-
MyBaTH BUTIAHI Ipomos3uilii Ta 36epiratu KOH-
KYPeHTHi mo3uirii.

Amnaxiz ocTraHHIX mOCTigKeHb i IyOJika-
miii. PisHI acmekTwm pPO3BUTKY HAaIlioOHAL-
HUX MiATPUEMCTB HA MAapPKETUHT'OBUX B3aca-
gax HOOCTiMKyBaJiX B CBOIX IIpalfax Taki
Bueni: I. AprimonoBa, A. Boituak, A. Kosa-
as0B, 0. Kocrernmok, FO. Mook, O. Ocxkoma,
I'. PosymoBa, A. Crapocrina, A. Illuax.

MerTor0 CTATTi € HOCHiI:KeHHs TpaHchopma-
il MapKeTHMHIroBUX 3acaji PO3BUTKY MHiIIIpU-
€MCTB KOHIUTEPCHKOI rajysi 1 IiagBuIreHHd
iX edeKTHWBHOCTI Ta agamTaiii I0 cydJyacHHUX
PUHKOBUX YMOB.

Burkaang martepiajly mOCIiIKeHHA Ta IHOTO
OCHOBHi pesyabratu. CBiTOBUII DPUHOK KOH-
IUTEePChKUX BUPOOIB OI[iHIOBABCS IIPUOJIM3HO
B 185,5 mapa moan. CIITA y 2022 pori, i oui-
KyeThesa, 1mio mo 2028 porKy BiH 3pocTe 10
229,3 mapg poJ. CIITA i3 cepefHBLOPIiUYHIM TEM-
IIOM 3POCTAaHHA IPUOIN3HO 3,6% . OcHOBHUMM
(haxTOpaMU ITHOTO 3POCTAHHSA € IIOHUT CIOMKU-
BauiB Ha KOPWCHIi, IpemMiajbHI IPOAYKTHU, a
TaKOoK Ha mpocti, HaTypaabHi (Clean label) Ta
KpadToBi Bupoou. IliBHiuna Amepuka Ta Asiii-
cbKO-THUX00OKeaHChKUII PErioH € KJIIOYOBUMU
IpaiiBepaMu IILOTO PO3BUTKY udepesd ypbOaHiza-
IIif0 Ta 3pOCTaHHA MOXOMAiB HacesieHHA [1].

Haiibinpmumy yuacHUKaMB MidKHaPOLHOTO
PUHKY KOHIUTEPCHKHX BHPOOiB €: Mondeléz
International (TM Oreo), KOHTPOJIIOE OJIU3BKO
14,5% ra06aJbHOrO0 PHUHKY KOHIUTEPCHKIUX
BupoO6iB; Mars Inc. (TM Snickers, M&M's),
mae uyacTky npubamsso 10,4%; Ferrero —
satimae Oausbko 9,5% punaky, (TM Ferrero
Rocher ,Nutella); Nestlit (TM KitKat); The
Hershey Company (TM Hershey’s, Reese),
Lindt & Sprengli (TM Lindt, Ghirardelli)
[1-3]. Ocranni aBi Komnauii meHIm Bimomi B
VYkpaini, ame ix OpomyKI[iag IpeacTaBjieHa B
cylepMapKeTax Ta MaraswHax IpeMiaJlbHUX
COJIOIOIIIB Ta CIeIliaJIi30BaHMX MarasmHax
iMIIOPTHUX TOBapiB.

Cepen yKpalHCBKUX KOMIIAHIH B COTHI Haii-
OiBINIMX CBITOBUX BUPOOHUKIB KOHIUTED-
CBKUX BUPOOiIB, 3a JaHUMU MIiXKHAPOIHOI'O
petituuroBoro areHtrcrBa Candy Industry,
mpucyTHi ABi yKpaiHchbKi KoMmmawii — « Roshen»
Ta «Konti» [3—4].

3arajioMm HAWOiIBIIMMU BUPOOHUKAMU KOH-
INTEePChKUX BUPOOIB B YKpaiHi, AKi cymapHO

zaiimaiorsr Maiiske 60% puHKy € «Roshen»,
«Mondeliz» Ta «Konti» [5].

OcraHHi poOKUM Tany3b KOHIUTEPCHKOTO
BUPOOHUIITBA YKpPAiHUM B3HAXOOUTHCT Mif
MMOCTIHHUM THUCKOM 3 OOKY B30BHIINTHiX (paKTo-
pPiB Ha AKi BUPOOHUKY He MalOTh BIJIUB. Ilam-
memig COV-19, ta mosHomacIITaOHA BifiHa B
YKpaiui, axa posmouasack 2022 poii cyT-
TEBO BILIMHYJU HA KOHIUTEPCHBKY TaJy3b.
OcHoBHUMH (paKTOpaMU BILJIMBY Ha rajly3b B
VYxpaini cTanu 3MiHM CIIOMKUBUUX YIIOLOOAHD,
3MiHAa KIJIBKOCTI CIIOKWBaUiB, PYHHYBaAHHSA
BUPOOHUYUX IIOTYKHOCTE.

BusnauaabHuM (aKTOPOM PO3BUTKY PUHKY
KOHIUTEPCbKUX BUPOOIB BalUIIAETHCSI CIIO-
JKUBUMKM TOIUT, SAKHNI aKTUBHO 3POCTAaE B
KpaiHax 3 BUIIIMM PiBHeM noxoaiB. Bogmouac,
B YKpaiHi, yepe3 BOEHHi il Ta €eKOHOMIiUHY
Kpusy, MOOXOOUW HAaCeJeHHS 3HUKYIOThCH.
Ile mpusBOAUTHL OO TOTO, IO CIOKMBAUi abo
0o0UpAaIOTh MAeIeBIli ToBapu 0e3 3MeHIIeHHS
¢isnmuHIX 00CATIB CHOKUBAHHA, 400 KYIYIOTH
KOHAUTEPChbKi BHUPOOM B MEHIIiN KiJTbKOCTIi.
BupoObHUKMU, AKi eKCIOPTYIOTh CBOIO IIPOAVK-
I[il0 3a KOPJOH, IIOBMHHI BPaxOBYBaTU 3MiHY
cMakKiB i ymomo0aHb iHO3eMHHX CIIOKHBAUiB,
AKi Bce yacTime BigmaloThL IepeBary KOpPHUC-
HUM i 3q0poBUM mpoaykKTam [6].

3 ypaxyBaHHAM BCiX X (axTopiB Map-
KeTUHTOBI 3aX0IM CTAlOTh KJIOYOBUMU IJIS
PO3BUTKY KOHIUTEPCHKOI raaysi. Bouu m103B0-
JSAI0Th BUPOOHUKAM amalTyBaTHUCSI OO 3MiH
y cMaKaX CIIOKMBaUiB Ta IIPOMOHYBATHU IIPO-
IYKIIiI0 KOHKYPEHTOCIIPOMOKHY Ha BHYTPIIII-
HBOMY Ta B30BHIITHLOMY PUHKAX, IO MHiIBU-
mye eeKTUBHICTD iX GyHKIioHyBaHHS [7].

s Toro mob6 3po3yMiTu, IK MapKeTHHT
BILTMBae Ha e(QeKTUBHICTh MNigIpuUeMCTBA,
Ba’KJIMBO B3BEPHYTU yBary Ha Tpagulliiiny
KoHIenito 4P. I1a Momeab BU3HAUAE YOTUPU
KJIFOUOBi eJiIeMeHTH, AKi OifAIrpreMcTBa MalOTh
BPaxoBYBATU HPU PO3POOIIi CBOIX MapKeTUH-
roBux cTpareriii: mpoaykTt (product), Imina
(price), wmicie, muctpubyiiis (place) Ta mpo-
cyBauHsa (promotion) [8]. Bouu B3aemomiioTh
MisK co0o0i0, (popMyiouum Oasuc AJd yCHiITHOI
IigJbHOCTI KOMOaHil HA PUHKY.

30KpeMa, B KOHTEKCTiI KOHIUTEPChKOI ray-
3i, 4P 1o3BoJfge KOMIIAHiAM 3HAXOLUTU
fajaHC MiK CTBOPEHHSAM SKiCHOI IIPOAYK-
11ii, BCTAHOBJIEHHAM KOHKYPEHTOCIPOMOKHOI
I[iHu, 3a0e3meueHHAM JOCTYIIHOCTI uepes pisui
KaHaJau 30yTy Ta e(peKTUBHOIO KOMYHiKaIli€ro
3i cmoskmBauamu. Mogeib IIOCTiMTHO €BOJIIOII-
OHY€, PO3MIINPIOIOYMN CKJAaJ 0a30BUX eJIeMeH-
TiB B 3aJIe;KHOCTi Bijg yMOB (PyHKI[IOHYBaHHSA
bisHecy. B mozeni 5p 3’ABAATBCA KOMIIOHEHT
gionu (people) — mpoxasii i mokymIi ToBapy.
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B momeni 7p cepen ckiaamoBuX 3’ SABISIOTHCS
mporecu (process) Ta ¢pisuuni foxkasu (physical
evidence).

Mogens 4P 3anuiaerbCcsi OCHOBOIO MapKe-
THUHIT'OBOI'O yr[paBJIiHHH, X04a B Cy4yaCHHUX YMO-
BaxXx (PYHKIIIOHYBaHHA KOHAMTEPCHKOI rajysi
Yipainu 0iabIin BHaJoo ii TpamcdopMallieio €
mepexia 10 OpieHTOBaHUX Ha CHOKMBada KOH-
menmii, rakux ax 4C.

Teopia 4C — MapKeTHHIOBa KOHIIEIIlisd,
sampomnoHoBaHa PoGeprom @P. JloTrepbopHOM
y 1990 pomi, € mMomepHisaIieo TpaguIliiiHol
Teopii 4P. Ilepexomsum go mozmeni 4C, mu
mobaurMo HOBHI (POKYC HaA CIOKHKBavax Ta

iIXHBOMY HOCBiZIi B3aeMOMil 3 MPOAYKIIi€0, IO
BifTIOBimae cydyacHUM TEHAEHIIAM Ha PUHKY
KOHIUTEPChKUX BUPOOiB (puc. 1).

Hina edeKTuBHOI peasisaliii KOHKYPEHT-
HOTO TIOTeHI[ialy AK Ha BHYTPIITHROMY TaK
i BOBHINIHIX pPWHKAX BUPOOHUKM IOBUHHI
Kpallle OpieHTyBaTHCsA Ha CBOTO CIOKMBaya Ta
oro moTpedu, IPOIIOHYIOUM PillleHHA, e KJII0-
4yoBUMH (PAKTOPaAMU YCIiXy CTAlOTh 3PYUYHICTH
MOKYIIKY, IIiHA Ta KOMYHIiKaIia 3 KJi€HTaMu.

3micTt Kareropiit kommentii 4C mpezxcras-
JeHo B Tabu. 1.

3mina kommemnii mapketunry 3 4P Ha
4C cyTTeBO BIIJIMBAE Ha IIPOIleC cerMeHTaIlii

Customer .
Product . ; Solution ustomer
Price (11ina .
(mpozxyxr) (nisza) (crioxuBumit  Cost (11iHa)
MPOJYKT)
4P ,:> 4C
g . Communica-
Place (micue) Promotion Convenience tion
(mpocyBaHs) (3py4HICTB) (KoMyHiKais)

Puc. 1. EBoaroniias MapKeTHHrOBUX MiAXOAiB Y KOHIUTEPCHKill raimysi:

nepexin Big 4P mo 4C

Iocepeno: cknadeno aemopom Ha ocHosi [8—9]

Tabaumsa 1

3mict kareropiii 4C ajia KOHIUTEPCHKOI rajysi

Kareropisa

3mict

CHOKXUBUUI TIPOLYKT
(Customer Solution)

BupobHuku (hokycyoThcAa He Ha MPOAYKTI, a aKIeHTYIOTh yBary Ha 3amo-
BOJIEHI mOTpeOU CIIoKMBAUiB. Y KOHIUTEPCHKil raaysi e Moske o3HauaTU
PO3pOOKY HPOAYKTIB, AKi BiAIIOBiZAalOTHL BHMMOraM 3J0POBOrO XapuyBaHHS,
HaTypaJbHOCTi, €eKOJIOTiUYHOCTi.

ITiza (Customer Cost):

ITiny posriamaeThcAd SK 3arajbHa BapTiCTb, AKY CIOMKMBAuU BUTpayvae 3a
OPOAYKT, BKJIOYAIOUM Yac Ta 3YCWJJISA Ha Horo mpugbanHs. Ile B cBoio
Yyepry BUMAarae Ieperjdny I[iHOBOl cTparerii, Opi€eHTYIOUNCh HA CIOKUBUUHI
CerMeHT, YyTJUBUH OO0 I[iHU. Y I[bOMY KOHTEKCTi BasKJIMBO MPOIIOHYBATH HE
IPOCTO [IeIleBIlli ToBapu, a 30alalcoBaHi 3a IiHOIO 1 AKicTIO pimrenus, o0
CIIOJKMBaYi 0AUMJIM BUTOAY Biff TOKYOKM HaBITh y CKJIATHUX €KOHOMIUHUX
yMmoBax. Hampukiaz, BUPOOHUKM MOKYTh BUIYCKATH MEHIII HOPOTi Bepcii
CBOIX MPOAYKTIB a60 OiJbIlI JOCTYIHI YIIaKOBKM, OPi€HTOBAHI Ha cepeaHbO-
CTATHCTUYHOTO MOKYIIIA, He BTpAval0un IPU IbOMY KOHTPOJIb HaJ SKiCTIO.

3pyusicts (Convenience)

CyuacHi cmo:KuBadui I[iHYIOTH 3PYYHICTH y mpolieci mokynku. lle moke
BKJIIOUATH [JOCTYIHICTH HTPOAYKTIB y PO3APiIOHMX Meperkax, OHJIAWH-IIPO-
Iaki abo IMIBUAKY JOCTaBKY.

KomyHnikamisa
(Communication)

3aMicTh TpagUIiHOrO IMiAXOAY A0 PeKJaMH, BAXKJINBO aKIeHTYBATH yBary
Ha JIBOCTOPOHHIiNI KoMyHikalii 3i cmosxkmBauamu. CorianbHi Mepe:ki Ta
OHJIAaMH-TIIaT(OPMHU [TO3BOJIAIOTH BUPOOHUKAM OTPHUMYBATU 3BOPOTHUIH
3B’A30K i aganTyBaTU CBOI cTpaTerii BiAIoOBigHO M0 yIomo0aHb CIOXKUBAUIB.

Incepeno: ckaadeno agmopom
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PUHKY, PoOJAYM #Oro OiJNBIIT OpPieHTOBAHUM
Ha cHOOoKuUBada. Y TPaAAUIiiHIA KOHIIEIIil
4P cermenrarlia 3mae0inbiioro 0asysajacsa Ha
TOMY, IK IPOAYKT MOJKE 3aJI0BOJIbHUTU IEBHI
moTpebu pisHmxX rpyn cnoskuBauiB. OmHak
iz BmpoBamkenuam KoHIemnIlii 4C cermenra-
IisT B0CepemKyeEThCSA HA TJIMOIITOMY PO3yMiHHI
CIOKMBaYa, ioro mpobiseM, OpiopuTeTiB Ta
OUiKyBaHb.

TaxuM uYMHOM, CerMeHTAallia OijbIlle He
dorycyeThCca Juille Ha (PisUUHUX YU (PYHKITI-
OHAJBLHUX XapaKTepuCTHKaX HPOAYKTY, a Ha
TOMY, AK IIPOAYKT MOXKe BUPIIIINTHI KOHKPETHI
mpobJsieMu cro:KmBava. Hampukianm, v KOHIU-
TepCchbKill rajgysi cerMeHTU MOMKYTh BHU3Hada-
THCS He JIHNIIle 3a CMAaKOBUMM BIOJOOAHHAMU,
a i 3a mMOoTPebOI0 B 3J0POBUX ab0 Mi€THUHUX
MIPONyKTaX.

Tarko:x Taka TpaHcpopMaIisg 3MYIIyeE ITif-
IIPUEMCTBA CETMEHTYBaTU PUHOK 3 ypaxyBaH-
HAM PpIi3HUX PIBHIB T'OTOBHOCTI CIIOKMBaua
BUTPATUTHU He JUIIEe TPOIIi, ajie i 3yCUJJIA Ha
KYIiBJIIO IIPOAYKITii.

Cermenrailisa 3a Mmiciem mpogaky abo cIio-
cobaMu moCcTaBKU cTae OiabIn 3HAUYIIOI0. KoM-
naHii Temep posraAnalTh, AK PisHiI cerMeHTH
BOJIIIOTH KYIIyBAaTU OPOAYKTU — Y (PiBMUHUX
MarasmHax, yepes iHTepHeT, a00 uepes cIelli-
asrizoBaHi miatdopmu.

BigmosigHo cermentairis BimOyBaeThcs i 3a
THUIIOM B3A€EMOil Ta IIOTPedoI0 y 3BOPOTHOMY
3B sa13Ky. KoHauTepchKi KOMIaHil, HAIPUKJIAL,
MOXKYTh CErMEeHTYBaTU ayAUTOpilo 3a CcTyme-
HeM 3aJIyuyeHHs OO0 B3aeMOZil uepes colriajbHi
Mepeski abo 3a 4aCTOTOI0 3BOPOTHOIO 3B A3KY
PO IPOAYKT.

Taxum umHoM, KoHienmisa 4C poOUTh cer-
MEHTAIliI0 OiJIBIII JUHAMIUHOIO, 3 AKIIEHTOM Ha
iHguBigyanbHi mMOTpPeOM Ta CIOCOOU CIIOMKIU-
BaHHJA, IO MO3BOJISAE KOMIIaHIIM Kpallle amal-
TYBATH CBOIO IPOIO3UITiI0 10 KOHKPETHUX Cer-
MEHTIiB PUHKY i OyayBaTu ramOIli CTOCYHKHU 3i
CIIOKMBAYaMU.

Inentudikaris

B pamKax HOBOI MapKeTMHIOBOI KOHITEMITil
4C, 3MiHIOIOTBCA iAXOAM OO OpPEeHIUHTY Ta
MO3UIIiIOHYBAHHA KOMIIAHIN.

BpenauHr — 1ie mpoiiec CTBOPEHHSA YHIKAIb-
HOT'O ileHTHYHOro o0pasy KoMIIaHii abo mpo-
OVKTY, AKWH OO3BOJIAE BiApidHUTU 1OT0 Bif
KoHKYpeHTiB [10]. OcHOBHI cKJIamoBi Kaacuy-
HOTO OpeHIMHTY IIpeACcTaBJeHi Ha puc. 2.

Hna Toro, 100 BiAgmoBimaTu BuUMoOTaM
yacy cCcydYacHi KomIadil BHUKOPHUCTOBYIOTH
pebpeHgiur, 1100 AATH MOJKJIHUBICTL OpeHIY
€BOJIIOIIiIOHYBAaTH.

Y xoumenmii 4C, OpeHguHr OijbIlle 30cCe-
pemKyeThcsl Ha TOMY, SAK IPOAYKT BHUPIIIye
npobaeMu ab0 3a40BOJIbHSIE IIOTPEOU CIIOMKU-
Baua. lle o3Hauae, 110 OpPeHJ MAae€ CTAaTH CUM-
BOJIOM DPiIlIeHHs IeBHOI MPo0JIeMHu.

B Toit ke uac saBgaxu mogenai 4C OpeHgn
CTalOTh He IIPOCTO TOBapaMM, a UYaCTHUHOIO
MOCTiMHOI KOMYHiKaIlil 31 criosKmBauyaMu, 3Mi-
HIOIOUM i IX HMOJIiTHKY.

MapkeTuHroBi KOMyHiKaIii — Iie IIpoliec
nepegaui ingopmairii mpo IpoAyKT abo OpeHs
CIIO}KMBAUYEeBi uepe3 Pi3Hi 3 METOI0 CTBOPUTH
IOMUT i CTUMYJIIOBATH KYHOiBeJIbHY AaKTHUB-
Hicth. Kiaacumummii miaxim mepexmbauaB, IIo
KOMYHiKaIlii BUCTyIIaloTh CKJIAJOBOIO KaTero-
pii promotion (mpocyBammusA) Ta MalOTh OIHO-
CIPSAMOBaHNII XapakKTep: Bixg OpeHAy OO CIO-
JKMBauda, 3 aKIeHTOM Ha IIMPOKE OXOIJIeHHS
ayauTopii uepes Mmac-mepia.

HoBa wMomens MapKeTHHI-MiKC BHIIJISE
KOMYHIKAIiI0 AK OKpeMy CKJIQIOBY B3MIiIIye
aKIIeHT Ha ABOCTOPOHHII AiaJjor 3i cmoskuBa-
yem. Ile He guie mepemada iHgopmarii, aJe
1 aKTUBHA B3a€EMOJid 3 KJIieHTaMu, 30MpaHHS
3BOPOTHOI'O 3B’A3KY Ta CTBOPEHHS TPUBAJJIUX
BiTHOCHUH.

Tpanchopmarlrisa nigxomis 1o KoMyHiKaIii 3
MopeJi 4p mo 4c mpeAcTaBJeHa Ha puc. 3.

Komywnikamii 8 mogmeai 4C copsmMoBaHi Ha
BUSBJIEHHs HOTpeb i OasKaHb CIOKHBAUiB, a
TaKOXX Ha (opMyBaHHS IMIePCOHAJiI30BAHOIO

Judepenuianis

CkitazioBi OpeHy

CopuitHATTA
CIO’KHBAaYeM

LinHicTs OpeHIy

Puc. 2. OcHOBHI CKJIaTOBi KiIIaCHMYHOTO OPEHINHTY

Iocepeno: cknadeno agmopom Ha ocrogi [10]
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IZeKJIaMa PR
A (bopmyBaHHs
| mepenaia IMIJTKY)
iHpOpMAIiT)
KomyHnikarii
4P
IpocyBanns Iponax
(TMMUAcoBi (omHOCTOPOHHST
aKIii) KOMYHIKaILisl)

=

Komynikauis ~ 3BOpOTHHii
(miasor i3 3B'130K
cnoxupauem)  (B3aeMozis)
Komymnikarmii
4C
Ilepconauri- L.
3amis HinHicTH
(iauBiny- (BiamoBigHICT
aJbHI norpebam)
OB1JOMJICHHS

Puc. 3. EBomroniia migxoaiB mpoiecy MapKeTHHTOBUX KOMYHiKAaIlii:
nepexin Big 4P mo 4C

Ilocepeno: cknadeno aemopom Ha ocHosi [8—10]

IOCBily uepes COIliaJibHiI Mepe:Ki, eJIeKTPOHHI
JIUCTU Ta iHIIi iHCTPYMEHTH, IO MTO3BOJSAIOTH
MUTTEBO pearyBaTH Ha 3alUTH CIIOMKUBAUiB.

BucunoBku. [ocaig:keHHs TOKasajio, IO B
yMOBaxX CbOTOIEHHSA IIiJIpHUEMCTBAM KOHIN-
TepPChKOI raiysi 3 MeToio 3abe3neueHHA edeK-
TUBHOI peaJiidallii KOHKYPEeHTHOTO IIOTeHITiaTy
HeoOximHO TpaHcoOpMyBaTU CBOIO MapKETHH-
TOBY IOJIITUKY. 3MiHA MapKeTUHTOBOI KOHIIETI-
mii Big 4P mo 4C € aKTyaJbHUM KPOKOM IJIs
OigBUINleHHA e(PeKTUBHOCTI (PYyHKI[IOHYyBaHHS
MiAIIPUEMCTB B yMOBaxX CYYaCHHUX BUKJIHNKiB.
OpieHTania Ha CcIOKKWBaYa, iHTePaKTHUBHI
KOMYHiKaIlii, BpaxyBaHHSA peajbHOI BapTOCTi
IUIsT KJIIEHTa Ta 3PYYHOCTI IPUAOAHHSA CTAIOTh
KJIIOUOBUMU (haKTOpaMU YCIIiIIHOI MapKeTuH-
rosoi crparerii. B ymoBax ekoHoMiuHOI HecTa-
0iTBLHOCTI Ta 3MiH Yy CHOMKUBUMUX IpiopuUTeTaX,
OigIpueMcTBa MOBUHHI aJanTyBaTH CBOI OpeH-
IoBi Ta 1iHOBI cTparerii, aKTUBHO B3a€MO/Ii-
I0UYM 3i cmosKMBauaMU Ta BPaxOBYIOUU iX HOBI
OUiKyBaHHSA II[OJ0 KOPUCHUX IJs 340POB’S i
JOCTYIHUX MPOAYKTiB.

BIBNIOrPA®IYHUIA CNUCOK:

1. Confectionery Market Opportunities, Trends,
Growth Analysis and Forecast to 2028. URL:
https://www.globaldata.com/store/report/
confectionery-market-analysis/

2. Candy Industry. URL: https://www.candyindustry.com
3. Lindt&Spruengli. URL: https://reports.lindt-spruengli.
com/annual-report-2023/markets/global-retail.html
4. Razumova H., & Oscoma O. Confectionery market
of Ukraine: analysis and prospects of development.
URL: https://publishing.logos-science.com/index.php/

primedia/article/view/109/107

10.

UmyT A.B. AHani3 po3BuTKy NignpueMCcTB KOHAUTEPCHKOT
ranysi YkpaiHu B ymoBax BiliCbKOBOro cTaHy. Haykosul
8iCHUK XepCOHCbKO20 OepxasHO20 yHigepcumemy.
Cepisa EkoHomi4Hi Hayku. 2024. Ne 51 C. 45-50. URL:
https://ej.journal.kspu.edu/index.php/ej/article/view/842
KosteniukY., MolozhY., Current state of the confectionery
market of Ukraine: analysis of the development and
prospects for introducing a new product. EkoHomika i
opeaHisaujs ynpaseniHHs. 2020. Ne 2 (38). C. 156-163.
UmyT A.B., UmyT O.0. CyyacHi BUKIIMKN MEHEOXMEHTY
B ymoBax VUCA —cBiTy. Haykosuli eicHUK XepCoH-
CbK020 OepxxasHoz0 yHisepcumemy. Cepisi EKOHOMIYHI
Hayku. 2023. Bun. 47. C. 47-52. URL: http://ekhsuir.
kspu.edu/123456789/17776

AptimoHoBa |.B. KoHuenuis MapKeTUHr-Mikcy sik OcHoBa
NpPOrpaMHoLLiNbOBOrO NiAXOAY A0 OpraHisaLii MapKeTuH-
roBOI AiANbHOCTI nignpuemcTBa. AkmyarnbHi npobnemu
ekoHomiku. 2014. Ne 4. C.94-101.

Chekitan S., DevandDon E. Schultz In the Mix:
A Customer-Focused Approach Can Bring the
Current Marketin Mix into the 21st Century. Marketing
Management. 2005. Ne 14(1). P. 16-22.

Kosanbos A. B., luaH A. O. TeopeTuyHi ocHOBU
6penay, 6peHauHry Ta pebpenaumnry. URL: https://core.
ac.uk/download/pdf/72006318.pdf

REFERENCES:
Confectionery Market ~ Opportunities, Trends,
Growth  Analysis and  Forecast to  2028.

Available at: https://www.globaldata.com/store/report/
confectionery-market-analysis/

Candy Industry. Available at: https://www.candyindustry.
com

Lindt&Spruengli. Available at: https://reports.lindt-
spruengli.com/annual-report-2023/markets/global-
retail.html

Razumova, H., & Oscoma, O. Confectionery market
of Ukraine: analysis and prospects of development.
Available at:  https://publishing.logos-science.com/
index.php/primedia/article/view/109/107



Cepisi EKOHOMIYHI HaykK

5. Chmut A. V. (2024) Analiz rozvytku pidpryiemstv

Ekonomichni nauky, vol. 47, pp. 47-52. Available at:

kondyterskoi haluzi Ukrainy v umovakh viiskovoho
stanu. [Analysis of the development of confectionery
enterprises in Ukraine under martial law]. Naukovyi
visnyk Khersonskoho derzhavnoho universytetu. Seriia
Ekonomichni nauky, no. 51, pp. 45-50. Available at:
https://ej.journal.kspu.edu/index.php/ej/article/view/842
. Kosteniuk Y., Molozh Y. (2020) Current state of the
confectionery market of Ukraine: analysis of the
development and prospects for introducing a new
product. Economics and management organisation,
no. 2 (38), pp. 156—-163.

. Chmut A. V., Chmut O. O. (2023) Suchasni vyklyky
menedzhmentu v umovakh VUCA — svitu. [Modern
management challenges in the VUCA world]. Naukovyi
visnyk Khersonskoho derzhavnoho universytetu. Seriia

10.

http://ekhsuir.kspu.edu/123456789/17776

Artimonova . V. (2014) Kontseptsiia marketynh-miksu
yak osnova prohramnotsilovoho pidkhodu do orhanizatsii
marketynhovoi diialnosti pidpryiemstva [The concept
of marketing mix as the basis of program-targeted
approach to the organization of marketing activities of
the enterprise]. Aktualni problemy ekonomiky, no. 4,
pp. 94-101.

Chekitan S., DevandDon E. (2005) Schultz In the
Mix: A Customer-Focused Approach Can Bring the
Current Marketin Mix into the 21st Century. Marketing
Management, no. 14(1), pp. 16-22.

Kovalov A. V., Shyian A. O. Teoretychni osnovy brendu,
brendynhu ta rebrendynhu. Available at: https://core.
ac.uk/download/pdf/72006318.pdf

Cmamma naditlwana 0o pedaryii 21.12.2024.
The article was received 21 November 2024.

Bunyck 53. 2024



